
HOW TO 

REACH THE 

WIZARD OF 

OZ (Investor) 



If we walk far 

enough, we shall 

sometime come to 

someplace.”  

 

― Dorothy, The Wonderful 

Wizard of Oz 

‘’ 



INVESTOR ≠ CUSTOMER 

Common Mistakes 



Octopus Syndrome  
Common Mistakes 



All in one / One stop shop  
Common Mistakes 



CTO Entrepreneur 

CMO 

Advisory  
Board 



POC 

Proof of Concept 01 

Working Prototype 

MVP / Alpha / Beta 02 

Intellectual Property 

Provisional / PCT / Approved Patent  03 



Build A Business Plan 
By putting your thoughts on paper, you can understand your 

business better and formulate the venture’s roadmap. 



Is your innovation addressing 

a need in a large enough 

market (over a billion 

dollars)? 

The Market 

What? 

1 

2 

3 

5 

4 

Describe the solution 

and problem it is 

looking to solve 

The Venture 

Examine the business 

environment you operating in 

and the competitive landscape 

Your Advantage 

How are you going to reach 

your customer and how will you 

monetize your innovation 

Go-To-Market Strategy 

Project the business financials – business 

model and define the financing milestones 

Funding & Use Of Proceeds 



Business plan is 

the base for  

One-Pager  

&  

Pitch Deck 



MUST 
HAVE 

NICE 
TO HAVE 

One Pager 





Our Solution 

Problem Overview 

Added Value 

Market & Competition 

Milestones & Financials 

Make it Interactive 

Tell an Interesting Story 

Keep It Short 

Clean Design 

Visualize Key Points 

What Makes for the Best Pitch? 

Team 



Which Pages Matter the Most? 

Categories Time / Page View in Seconds 



• Finders 

• LinkedIn 

• Networking at Meetups & conferences 

• Equity Crowdfunding 

• Marketplaces for Investors  

• Friends and Family 

Fundraising 



Average Series Seed Raise 



There Is No Place Like Home 

Planning & Funding 

A Practical Approach To 

The Consulting Process 


